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Understanding International Business
Regulations for Technology Providers

Here's how advance2global helps you navigate new markets with ease.

In a landscape driven by innovation and global reach, technology providers are scaling across borders at an
unprecedented pace. Yet for every expansion opportunity lies an equally complex challenge: navigating
international business regulations.

Whether you're a startup eyeing entry into the UK or an established SaaS provider targeting LATAM or the
Middle East, understanding the regulatory landscape isn't optional — it's the foundation of your go-to-market
strategy.

Technology solutions often touch on multiple regulated domains at once — data, infrastructure, payments,
and in some cases labor. Buyers in scrutinized industries need partners who don't just deliver performance,
but reliability and compliance. Knowing the rules is a prerequisite to playing the game.

Failing to Account for Regulation Can Mean
Delayed deals or vendor disqualification Fines and legal liabilities

Contract terminations Reputational damage

The pages that follow walk through the five regulatory domains that matter most for technology providers
scaling internationally, plus the common pitfalls to watch for and how advance2global helps you navigate

them.
01 Data Protection, Privacy & Sovereignty 02 Cross-Border Commerce, Payments & Tax
03 Procurement Standards & Certifications 04 Intellectual Property & Trade Compliance

05 Labor, Entity Formation & Hiring
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Five Core Regulatory Domains

0 Data Protection, Privacy & Sovereignty e Cross-Border Commerce, Payments & Tax
Every country has its own rules for how data is Platforms that facilitate transactions or billing face
handled, stored, and shared — GDPR in the EU/UK, VAT/GST/sales tax rules, marketplace facilitator

LGPD in Brazil, national data-residency laws across the requirements, currency regulations, and licensing for
Middle East, and state-level rules like CCPA in the US. embedded financial services.

e Procurement Standards & Certifications Q Intellectual Property & Trade Compliance
Enterprise buyers apply rigorous criteria — ISO 27001, Scaling globally means protecting your brand and IP
SOC 2, or PCI DSS certifications, ethical-sourcing across jurisdictions — trademarks, patent applications
policies, and sometimes local incorporation mandates where applicable, export controls, and customs/tariff
just to qualify for vendor lists. compliance for hardware-enabled tech.

e Labor, Entity Formation & Hiring

Hiring locally — for sales or customer success — raises contractor-vs-employee classification, permanent
establishment risk, and employment/tax obligations. An Employer of Record can ease early expansion while you budget
for the timeline and cost of formal incorporation.

Common Pitfalls & Misconceptions

"We're just Saa$, so we don't need local compliance.” Being SaaS doesn't exempt you from procurement scrutiny, data
regulation, or tax.

"We'll deal with legal after we get a customer.” Many deals die at the contract stage because providers aren't
prepared.

"If we got through US procurement, we can get through anywhere." EU, MENA, and LATAM markets have vastly
different layers.

"The partner or distributor will handle compliance." Often not true — you're still liable for the solution and how it
operates.
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How advance2global Can Help

Business Readiness Assessment Market Readiness Assessment
In-depth analysis of your organization's preparedness Thorough evaluation of the target market landscape
for global expansion, with customized strategies to and solution-alignment analysis to ensure a seamless
strengthen internal structures and processes. fit with the global market.
Revenue Enablement Sales Execution
Tailored programs to enhance revenue generation Strategic implementation of sales plans in target
capabilities, with continuous support to adapt markets, with ongoing optimization for sustained
strategy and capitalize on emerging opportunities. growth and market penetration.
Where We Help You Expand
United States United Kingdom
European Union LATAM
Middle East

Why advancezglobal

We don't believe in off-the-shelf expansion checklists. We believe in shaping market-entry programs
that balance ambition with execution, and vision with operational reality.

Understanding international regulation isn't just risk management — it's a growth enabler, and our team
helps you turn compliance into a competitive foundation from day one.

Request a Market Readiness Assessment >
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https://cal.com/mark-garland-seaytx/market-readiness-assessment?utm_source=pdf&utm_medium=whitepaper&utm_campaign=downloads-international-regulations

